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This will also be hosted on the company’s website at www.insecticidesindia.com 
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sanjeev sinha 
 

India’s residential property market 
has entered a phase of moderation 
after a period of sharp post-pan-
demic acceleration. According to 
An arock Group, average housing 
prices across the top seven cities in -
ched up to ₹9,456 per sq ft in the first 
quarter of 2026, a modest 2.1 per cent 
sequential rise, signalling that the 
earlier momentum is losing steam. 

A similar note of caution  
came recently from Crisil, which 
exp ects residential price growth 
to slow to 3-5 per cent in 2026-27 
(FY27), a sharp drop from the rob -
ust 11 per cent annualised growth 
seen between FY22 and FY25. 

Why the slowdown 
Elevated property prices have 
strained affordability and slowed 
down the pace of transactions. “After 
a phase of strong double-digit gro -
wth, some flattening in prices was 
inevitable,” says Ashwin Chadha, 
chief executive oicer (CEO), India 
Sotheby’s International Realty. 

“The war in West Asia and 
broader global headwinds, leading 

to layoffs and job uncertainties, 
have led many buyers to put  
their purchase decisions on hold,” 
says Prashant Thakur, executive  
director and head, research and  
advisory, Anarock Group. Hous-
ing supply has risen across the 
top seven cities, with over  
125,000 units being launched in  
January-March quarter of 2026, 
while demand has softened. 

Tap into opportunities 
The moderation in price growth 
spells opportunity for buyers. 

“While large developers are not 
offering major discounts, some are 
offering flexi-payment options. 
Smaller developers with high 
inventory remain open to negoti-
ations,” says Thakur. 

Experts say opportunity is 
emerging in secondary markets 
across the top seven cities. 
“Opportunity is also available 
selectively in the luxury segment 
where some investors may 
become impatient and offer 
better deals,” says Chadha. 

Negotiating with large, listed 
developers, especially in low-inve -
ntory projects, may be challeng-
ing. “Buyers seeking a good price 
may consider smaller developers, 
provided they have a good con-
struction track record,” says Tha -
kur. Chadha suggests that while 
developers are unlikely to publicly 
cut prices, there is room for negoti-
ation behind closed doors. 

Be wary of delays 
Construction costs have gone up 
amid the war. Most large and listed 
developers remain financially sou -
nd. They have also become more 
cautious about delays and non-
completion. “However, projects by 

smaller developers with high avail-
able stock may face issues, making 
careful due diligence by buyers 
essential,” says Thakur. 

Do not overleverage 
In the current environment, buyers 
must avoid overleveraging. “Main-
taining a conservative loan-to-
value ratio helps keep debt 
manageable in case there are inter-
est rate hikes or income fluctu-
ations,” says Abhishek Kumar, 
Sebi-registered investment adviser 
and founder, SahajMoney.com. 

A married couple should limit 
their total equated monthly inst al -
lment (EMI) to 35-40 per cent of net 
take-home income. “Buyers sho -
uld maintain an emergency fund 
covering 6-12 months of expenses, 
including EMIs,” says Kumar. 

Investors face longer  
exit timelines 
The premium segment (₹5-20 
crore), where investor activity has 
been high, especially in markets 
such as Gurugram, Noida, Pune, 
and Hyderabad, poses risks. “Inves-
tors who entered during the 2024-25 
upcycle may face longer exit time-
lines. They should temper their 
return expectations,” says Chadha. 

Risks could grow in case of 
prolonged market stagnation. 
“Interest costs could erode the 
returns of leveraged investors,” 
says Chadha. He suggests that 
investors planning exits in 2026 
should reset their price expecta-
tions, especially in areas with a 
lot of new supply. Those holding 
quality assets in strong micro-
markets should stay patient and 
wait until they get a good exit. 
vvvvvvvvvvvvvvvvvvvvvvvv 
The writer is a New Delhi-based  
independent journalist 
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PRICE GROWTH SLOWDOWN IN HOUSING

Credit card companies are 
tightening terms for lounge 
access, insurance, and reward 
points, shifting from broad, easy 
benefits to more restrictive, 
usage-linked structures. 

Data compiled by fintech 
BankBazaar.com from issuer dis-
closures and customer notices 
shows a pattern of steady devalu-

ation rather than occasional cuts. 
In the current environment, 

users should consider: 
l Low-complexity cashback 
cards: These offer predictable 
returns without category tracking 
l Category-focused cards: Useful 
if spending is concentrated 
(travel, fuel or online shopping). 
l Multi-card strategy: Combin-

ing two or three cards to  
optimise across categories 

However, chasing rewards by 
overspending or signing up  
for multiple high-fee cards can 
negate any gains. 

What should cardholders do? 
They must actively manage their 
credit card portfolios: 

l Review oicial notices  
and issuer communications 
regularly 
l Recalculate effective reward 
rates after caps and exclusions 
l Track whether spending 
meets revised thresholds  
for benefits 
l Exit cards where annual fees 
outweigh actual returns 

Smaller developers 
with high inventory 
may negotiate on price 

Read full report here: mybs.in/2g5MfEn compiled by amit kumar

As credit card companies reset terms, here’s how to maximise benefits
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City/Region                    Price           Change (%) 
                               (~/sq ft) in        Q-o-Q      Y-o-Y 
                                   Q1 2026 

MMR*                        17,600              1               4 

Chennai                         7,165              1               4 

Bengaluru                    9,310             2               8 

Pune                            8,220             2               5 

Hyderabad                  7,990             2               6 

NCR                             9,620             3              15 

Kolkata                       6,290             3               6 

7-city average            9,456             2               7

Mkt momentum 
losing steam

*Mumbai Metropolitan Region  Source: Anarock Research & Advisory

ram prasad sahu 
Mumbai, 9 April 

The stock of Info Edge (India) fell  
2.9 per cent at close on Thursday 
after the company reported muted 
growth in recruitment billings for  
the fourth quarter (January-
March/Q4) of 2025-26. Brokerages 
expect its operating performance to 
be impacted, with margins likely to 
contract on a sequential basis. 

The stock has declined 25 per 
cent since the start of calendar year 
2026, weighed down by weak hiring 
trends, uncertainty in the informa-
tion technology sector, and con-
cerns that higher marketing spends 
might pressure margins. Any rerat-
ing at current valuations would 
require a meaningful improvement 
in the macroeconomic (macro) 
environment. At current levels, the  
stock trades at about 55x its  
2026-27 (FY27) earnings estimates. 

Q4 performance is the near-
term trigger for the stock. In a pre-
quarter business update, the 
company reported standalone bil-
lings (across segments) growth of 
7.4 per cent year-on-year (Y-o-Y), 
lower than the 11.8 per cent growth 
recorded in the third quarter 
(October-December/Q3). Growth 
was also affected by a high base of 
18.4 per cent last year. Its largest 
segment, recruitment (Naukri), 
which accounts for over 80 per 
cent of overall billings, reported 
growth of 9.5 per cent Y-o-Y. This 
was lower than the 11 per cent  
Y-o-Y growth recorded in both  
the second quarter (July-Septem-
ber/Q2) and Q3. 

The moderation in growth, 
according to the company, was due 
to a combination of broader macro 
uncertainty and geopolitical head-
winds, which had a direct impact on 
the Naukri Gulf business. This seg-
ment had otherwise delivered 
strong growth of 20 per cent Y-o-Y in 

the first nine months of the year. 
These factors also weighed on bil-
lings in the business-to-business 
(India recruitment) segment during 
the quarter, it added. 

JM Financial Research has a 
“reduce” rating on the stock with a 
target price of ~1,050 per share. 
According to the brokerage, macro 
pressures and a high base weighed 
on recruitment trends in Q4. Ana-
lysts led by Swapnil Potdukhe 
forecast billings growth of 10 per 
cent for the recruitment segment 
in FY27. The brokerage has cut its 
March 2027 target price to ~1,050 
(from ~1,100), citing a sharp cor-
rection in the stock prices of inves-
tee companies (Eternal and PB 
Fintech), while maintaining an 
unchanged holding company  
discount of 25 per cent to the cur-
rent market price. 

Growth in the real estate 
(99acres) business was limited to 1.9 
per cent in the quarter. Management 

said changes in the sales organisa-
tion and processes had a transitional 
impact on Q4 billings.  

The matrimonial (Jeevansathi) 
business maintained over 20 per 
cent Y-o-Y growth in Q4, with full-
year gro wth at 28.5 per cent. The 
education (Shiksha) segment 
remains under pressure, declining 
13 per cent Y-o-Y. Revenue has been 
hit as artificial intelligence-driven 
search inc reasingly answers user 
queries directly, reducing  
referrals to the platform. 

Citi Research expects a 50-basis 
point sequential decline in overall 
operating profit margins to 42 per 
cent in Q4, with operating profit 
rising 25 per cent Y-o-Y to  
~320 crore. While margins may 
improve slightly in smaller verti-
cals, this is likely to be offset by 
sharper compression in the recruit-
ment segment, the brokerage said. 
It maintains a “sell” rating with a 
target price of ~1,120 per share.

Iran spillover  
drags growth; 
margins on edge

Info Edge Q4 billings slow 
on muted hiring, Gulf risks

Lagging behind          Info Edge India          BSE 100 

Sources: Bloomberg, BSE 

For NIPPON LIFE INDIA ASSET MANAGEMENT LIMITED 
(Asset Management Company for Nippon India Mutual Fund)

      Sd/-
Authorised Signatory

Mumbai                                                                                                                  

April 09, 2026

Mutual Fund investments are subject to market risks,
read all scheme related documents carefully.

NOTICE NO. 05

Nippon Life India Asset Management Limited
(CIN - L65910MH1995PLC220793)

Registered Oice: 30th Floor, One Lodha Place, 
Senapati Bapat Marg, Lower Parel, Mumbai - 400013.

Tel No. +91 22 6808 7000  •  Fax No. +91 22 6808 7097  •  mf.nipponindiaim.com

Hosting of Half-yearly Statement of Scheme Portfolio of Nippon India Mutual Fund 

Unitholders of the schemes of Nippon India Mutual Fund (“NIMF”) are requested to note 
that pursuant to Regulation 59A of SEBI (Mutual Funds) Regulations, 1996 read with 
Para 5.1 of SEBI Master Circular dated June 27, 2024, the Half-yearly Statement of the 
Scheme Portfolio of NIMF as on March 31, 2026, have been hosted on the website of NIMF 
viz., mf.nipponindiaim.com and AMFI viz., www.am�india.com. Investors can also request for
physical or electronic copy of the Half Yearly Statement of Scheme Portfolio through any of 
the below modes, free of cost:

1. SMS: Type HR <PAN Number> from your registered Mobile Number and send it to 
9664001111.

For example: HR TMRWZ0951U

2. Email: customercare@nipponindiaim.in

3. Customer Care: 18602660111 (charges applicable)

4. Investors can reach out to any of the branches of NIMF or written request letter can be 
sent at KFin Technologies Limited (Unit: Nippon India Mutual Fund) Selenium Buliding, 
Tower B, Plot Nos. 31 & 32, Financial District, Nanakramguda, Serilingampally Mandal, 
Hyderabad - 500 032, Telangana, India.

NEW DELHI   |   FRIDAY, 10 APRIL 2026B THE SMART INVESTOR 13
bbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbb

Viditi
Rectangle



7नई दिल्ी | शुरवार, 10 अपैल 2026

Franklin Templeton Mutual Fund
Registered Office: One International Center, Tower 2, 12th and 13th Floor,

Senapati Bapat Marg, Elphinstone Road (West), Mumbai 400013

NOTICE

Investors may note that pursuant to Regulation 59A of Securities and Exchange Board of India (Mutual Funds)
Regulations, 1996, a soft copy of half-yearly statement of portfolio of the schemes of Franklin Templeton
Mutual Fund as on March 31, 2026 has been uploaded on Franklin Templeton Mutual Fund’s website
(www.franklintempletonindia.com) and on the website of AMFI (www.amfiindia.com) on April 10, 2026.

The half-yearly statement of scheme portfolio shall be emailed to those unitholders, whose email addresses are
registered with the Mutual Fund within the regulatory timeline. Unitholders can submit a request for a physical or
electronic copy of statement of scheme portfolio via following modes:

Tel:1-800-425 4255 or 1-800 -258- 4255 from 8:00 a.m. to 9:00 p.m., Monday to Saturday.

E-mail: service@franklintempleton.com

Written request (letter) at Franklin Templeton Branch Offices (Investor Service Centres)

For Franklin Templeton Asset Management (India) Pvt. Ltd.
(Investment Manager of Franklin Templeton Mutual Fund)

Sd/-

Authorized Signatory
Date: April 09, 2026

Mutual Fund investments are subject to market risks, read all scheme related documents carefully.

AÔ¨f»f IYf¹ffÊ»f¹f: - EÀfÀfeAû 120-122, ´fWX»fe ¸fÔdþ»f, ÀfZ¢MXSX
17-Àfe, ¨fÔOXe¦fPÞX -160 017, RYû³f: 0172-2713010,

BÊ-¸fZ»f: recovery_chd@mahabank.co.in
´fi²ff³f IYf¹ffÊ»f¹f: k»fûIY¸fÔ¦f»fl, 1501 dVfUfþe ³f¦fSX , ´fb¯fZ 411 005

A¨f»f Àf¸´fdØf¹fûÔ IYe d¶fIiYe WZX°fb d¶fIiYe Àfc¨f³ff

Àf¸´fdØf IZY d³fSXeÃf¯f IYe d°fd±f E½fa Àf¸f¹f : 18.04.2026
IYû 11:00 ¶fªfZ ´fc½ffÊ. ÀfZ 5.00 ¶fªfZ A´f. IZY ¶fe¨f ´fc½fÊ

A³fb¸fd°f »fZIYSX

³fe»ff¸fe IYe d°fd±f E½fa Àf¸f¹f : 30.04.2026, ¦fb÷Y½ffSX, 11.00 ¶fªfZ ´fc½ffÊ.
ÀfZ 02.00 ¶fªfZ A´f. (¹fdQ Àfad½fQf Ad³°f¸f 5 d¸f³fMXûÔ ¸fZÔ SXJe ªff°fe W`X

°fû 5 d¸f³fMX IZY À½f°f: d½fÀ°ffSX ÀfdWX°f)

´fid°f·fcd°f dWX°f (´fiU°fÊ³f) d³f¹f¸f, 2002 IZY d³f¹f¸f 8(6) IZY ´fSXÔ°fbIY IZY Àff±f ´fdNX°f dUØfe¹f AfdÀ°f¹fûÔ IYf ´fid°f·fcd°fIYSX¯f AüSX ´fb³fd³fÊ¸ffÊ̄ f °f±ff
´fid°f·fcd°f dWX°f IYf ´fiU°fÊ³f Ad²fd³f¹f¸f, 2002 IZY °fWX°f A¨f»f ÀfÔ´fdØf¹fûÔ IYe d¶fIiYe IZY d»fE BÊ-³fe»ff¸fe d¶fIiYe Àfc¨f³ffÜ
E°fQÐUfS f Af¸f þ³f°ff AüS dUVfZ¿f ø ´f ÀfZ I ªfÊQfS /¦ffS ÔM S ûÔ I û ³fûdM Àf dQ¹ff þf°ff W ` dI ¶f`ÔIY AfgRY ¸fWXfSXf¿MÑX IZ ´ffÀf ¶fa²fI /´fi·ffdS °f ³fe¨fZ Ud¯fÊ°f A¨f»f
ÀfÔ´fdØf¹ffÔ, dþ³fI f IY¶þf ¶f`ÔIY AfgRY ¸fWXfSXf¿MÑX IZ ´fifd²fIÈ °f Ad²fI fS e õfS f d»f¹ff ¦f¹ff W `, kkþ`Àff WX` þWXfÔ WX`ll, kkªfû W`X ¹fWXe W`Xll °f±ff kkþû IbYL
·fe ½fWXeÔ WX`ll Af²ffS ´fS ¶f`ÔIY AfgRY ¸fWXfSXf¿MÑX IZ ³fe¨fZ °ffd»fI f ¸fZÔ C d»»fdJ°f I ªfÊQfS (S ûÔ) °f±ff ªf¸ff³f°fe(¹fûÔ) ÀfZ ¶fI f¹fûÔ I e ½fÀfc»fe IZ d»fE ÀfÔ´fdØf¹fûÔ
IZ d»fE 30.04.2026 I û d¶fIi e I e ªff¹fZ¦feÜ I ªfÊQfS AüS ¦ffS ÔM S I f dUUS ¯f, QZ¹f S fdVf, A¨f»f ÀfÔ´fdØf I f ÀfÔdÃf~ dUUS ¯f AüS C Àf ´fS Äff°f F ¯f·ffS ,
I ¶þZ I f ´fiI fS , AfS dÃf°f ¸fc»¹f AüS ªf¸ff ²fS ûW S S fdVf ·fe ³fe¨fZ Qe ¦fBÊ W `:-

IiY.
Àfa.

1.

VffJf ³ff¸f/IYªfÊQfSX(SXûÔ)/
ªf¸ff³f°fe(¹fûÔ)/¶fa²fIYIY°ffÊ(Aûa) IZY

³ff¸f
VffJf EAfS ¶fe, ¨f¯O e¦fPÞ , EÀfÀfeAû 44,

Àf¸´fdØf¹fûÔ IYf ÀfadÃf´°f d½f½fSX¯f

ÀfÔ´fdØf I f ´fcS f dW ÀÀff, dþÀfI f ÃfZÂfR »f
1420 U¦fÊ Rb M W `, þû μ»f`M ³fÔ¶fS 815,
B-1, ¶fQie³ff±f M fUS , þ»f Uf¹fb M fUS ,
°ffD QZUe »ff»f ´ffI Ê IZ Àff¸f³fZ, ÀfZ¢M S

AfSXdÃf°f
¸fc»¹f

÷Y.
2,07,00,000/-

d³fdQÊ¿MX d°fd±f °fIY IbY»f
QZ¹f°ffEa

÷ . 3 , 3 8 , 9 9 , 1 5 8 . 1 0 / -
°f±ff 01.03.2022 ÀfZ ·ff½fe

·füd°fIY IY¶ªfZ IYe d°fd±f
30.10.2025

¶¹ffªf, »ff¦f°f (01.03.2022 IZ ¶ffQ ½fÀfc»fe, ¹fdQ I ûBÊ W û, §fM fI S )

ªf¸ff ²fSXûWXSX SXfdVf/
Àfad½fQf ½fÈdð SXfdVf

÷Y. 20,70,000/-
÷Y. 1,00,000/-

56, ¦fbOÞ ¦ffÔU (W dS ¹ff¯ff) -122011 ¸fZÔ dÀ±f°f W `Ü d¶fIi e dU»fZJ ÀfÔ£¹ff 7678 dQ³ffÔI 22.06.2011 IZ A³fbÀffS , ¹fW
ÀfÔ´fdØf ßfe¸f°fe d³f»fÔþ³ff §fû¿f (´f}e ßfe Àfbd´fi¹fû §fû¿f) AüS ßfe Àfbd´fi¹fû §fû¿f (´fbÂf ßfe Àfb¶fiû»fû §fû¿f) IZ ÀUfd¸f°U ¸fZÔ W `Ü
BÀfI e Àfe¸ffEÔ BÀf ´fiI fS W `Ô:- ´fcUÊ: ´fiUZVf õfS ; ´fd›¸f: Jb»ff À±ff³f; C ØfS : ¦fd»f¹ffS f; QdÃf¯f: Jb»ff À±ff³fÜ
³fûM :- »fÔd¶f°f ¸fbI Q¸fZ:- (1) dÀfdU»f A´fe»f ÀfÔ£¹ff 13610/2025 d³f»fÔþ³ff §fû¿f ¶f³ff¸f ¶f`ÔI AfgR ¸fW fS f¿MÑ , þû ·ffS °f
IZ ÀfUûÊ¨¨f ³¹ff¹ff»f¹f ¸fZÔ Qf¹fS I e ¦fBÊ W ` - ¸ff³f³fe¹f ÀfUûÊ¨¨f ³¹ff¹ff»f¹f IZ Àf¸fÃf »fÔd¶f°f W `Ü (2) dÀfdU»f A´fe»f ÀfÔ£¹ff
13609/2025 Àfbd´fi¹fû §fû¿f ¶f³ff¸f ¶f`ÔI AfgR ¸fW fS f¿MÑ , þû ·ffS °f IZ ÀfUûÊ¨¨f ³¹ff¹ff»f¹f ¸fZÔ AÔ°fdS ¸f AfUZQ³f AfBÊE ÀfÔ£¹ff
272827/2025 IZ Àff±f Qf¹fS I e ¦fBÊ W ` [AfUZQ³f dþÀf¸fZÔ 'EO -AÔ°fdS ¸f EI ´fÃfe¹f S ûI ' I e ¸ffÔ¦f I e ¦fBÊ W `] - ¸ff³f³fe¹f
ÀfUûÊ¨¨f ³¹ff¹ff»f¹f IZ Àf¸fÃf »fÔd¶f°f W `Ü

´fi±f¸f °f»f, ÀfZ¢M S 29-O e, ¨f¯O e¦fPÞ -160029, Àfbßfe
A a ª f » f e · f û ¹ f S À f e E ¸ f d S I ½ f S e , ¨ f a O e ¦ f P Þ , ß f e
AdJ»fZVf, ¸fû¶ffB»f : 9560409065,
BÊ-¸fZ»f : recovery_chd@bankofmaha-
rashtra.bank.in, brmgr1949@
bankofmaharashtra.bank.in
IYªfÊQfSX:- ¸fZÀfÀfÊ SXZOX¶fe dOXþfB³f EÔOX OXZU»f´f¸fZÔMX
E»fE»f´fe, A´f³fZ ·ff¦feQfS ûÔ ßfe Àfbd´fi¹fû §fû¿f ´fbÂf ßfe
Àfb¶fi°fû §fû¿f AüS ßfe¸f°fe d³fS Ôþ³ff §fû¿f ´f}e ßfe Àfbd´fi¹fû
§fû¿f IZ ¸ff²¹f¸f ÀfZ,
´f°ff-I:- 167 ´fe, dõ°fe¹f °f»f, W bO f ´»ffgM ÐÀf, ÀfZ¢M S
56, ¦fbOÞ ¦ffÔUÜ ´f°ff-II- 224, dõ°fe¹f °f»f, Àf³fdÀfM e
Àf¢ÀfZÀf M fgUS , ÀfZ¢M S 65, ¦fû»R I ûÀfÊ E¢ÀfM ZÔVf³f

S ûO , ¦fb÷ ¦fif¸fÜ
¦ffS ÔM S :-(1) ßfe Àfbd´fi¹fû §fû¿f ´fbÂf ßfe Àfb¶fi°fû §fû¿f, μ»f`M ³fÔ¶fS 815, ¶fe-1 (¶fQie³ff±f M fgUS ), °ffD QZUe »ff»f ´ffI Ê IZ
Àff¸f³fZ, þ»f Uf¹fb M fgUS , ÀfZ¢M S 56, ¦fb÷ ¦fif¸f -122011

(2) ßfe¸f°fe ³fe»ffÔþ³ff §fû¿f ´f}e ßfe Àfbd´fi¹fû §fû¿f, μ»f`M ³fÔ¶fS 815, ¶fe-1 (¶fQie³ff±f M fUS ), °ffD QZUe »ff»f ´ffI Ê IZ Àff¸f³fZ, þ»f Uf¹fb M fUS , ÀfZ¢M S 56, ¦fb÷ ¦fif¸f-122011

d¶fIi e IZ dUÀ°fÈ°f d³f¹f¸fûÔ AüS Vf°fûÊÔ IZ d»fE, IÈ ´f¹ff ¶f`ÔI I e UZ¶fÀffBM ¸fZÔ ´fif½f²ffd³f°f d»faI “https://bankofmaharashtra.in/asset-for-sales-
search” AüS BÊ-´fûM Ê»f -baanknet.com QZJZÔÜ

ÀfSXR`YÀfe Ad²fd³f¹f¸f, 2002 IZY °fWX°f 15 dQ½fÀfe¹f ½f`²ffd³fIY d¶fIiYe Àfc¨f³ff
C ´fS û¢°ff I ªfÊQfS /I ªfÊQfS ûÔ AüS ¦ffS ÔM S /¦ffS ÔM S ûÔ I û E°fQÐõfS f Àfcd¨f°f dI ¹ff þf°ff W ` dI UZ ³fe»ff¸fe I e °ffS eJ ÀfZ ´fW »fZ, ¶f°ffBÊ ¦fBÊ S fdVf IZ Àff±f-Àff±f
Aô°f³f ¶¹ffþ AüS A³¹f ÀfÔ¶fÔd²f°f J¨fûÊÔ I f ·fb¦f°ff³f I S QZÔ; dªfÀf¸fZÔ d½fR »f W û³fZ ´fS , ÀfÔ´fdØf I e ³fe»ff¸fe/d¶fIi e I S Qe þfE¦fe AüS ¹fdQ I ûBÊ VfZ¿f ¶fI f¹ff
S fdVf ¶f¨f°fe W `, °fû C ÀfZ ¶¹ffþ AüS J¨fûÊÔ ÀfdW °f UÀfc»f dI ¹ff þfE¦ffÜ
d°fd±f : 09.04.2026 À±ff³f : ¨f¯OXe¦fPÞX Ad²fIÈY°f ´fifd²fIYfSXe, ¶f`ÔIY AfgRY ¸fWXfSXf¿MÑX

BÊ-³fe»ff¸fe
d¶fIiYe Àfc¨f³ff
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sanjeev sinha 
 

India’s residential property market 
has entered a phase of moderation 
after a period of sharp post-pan-
demic acceleration. According to 
An arock Group, average housing 
prices across the top seven cities in -
ched up to ₹9,456 per sq ft in the first 
quarter of 2026, a modest 2.1 per cent 
sequential rise, signalling that the 
earlier momentum is losing steam. 

A similar note of caution  
came recently from Crisil, which 
exp ects residential price growth 
to slow to 3-5 per cent in 2026-27 
(FY27), a sharp drop from the rob -
ust 11 per cent annualised growth 
seen between FY22 and FY25. 

Why the slowdown 
Elevated property prices have 
strained affordability and slowed 
down the pace of transactions. “After 
a phase of strong double-digit gro -
wth, some flattening in prices was 
inevitable,” says Ashwin Chadha, 
chief executive oicer (CEO), India 
Sotheby’s International Realty. 

“The war in West Asia and 
broader global headwinds, leading 

to layoffs and job uncertainties, 
have led many buyers to put  
their purchase decisions on hold,” 
says Prashant Thakur, executive  
director and head, research and  
advisory, Anarock Group. Hous-
ing supply has risen across the 
top seven cities, with over  
125,000 units being launched in  
January-March quarter of 2026, 
while demand has softened. 

Tap into opportunities 
The moderation in price growth 
spells opportunity for buyers. 

“While large developers are not 
offering major discounts, some are 
offering flexi-payment options. 
Smaller developers with high 
inventory remain open to negoti-
ations,” says Thakur. 

Experts say opportunity is 
emerging in secondary markets 
across the top seven cities. 
“Opportunity is also available 
selectively in the luxury segment 
where some investors may 
become impatient and offer 
better deals,” says Chadha. 

Negotiating with large, listed 
developers, especially in low-inve -
ntory projects, may be challeng-
ing. “Buyers seeking a good price 
may consider smaller developers, 
provided they have a good con-
struction track record,” says Tha -
kur. Chadha suggests that while 
developers are unlikely to publicly 
cut prices, there is room for negoti-
ation behind closed doors. 

Be wary of delays 
Construction costs have gone up 
amid the war. Most large and listed 
developers remain financially sou -
nd. They have also become more 
cautious about delays and non-
completion. “However, projects by 

smaller developers with high avail-
able stock may face issues, making 
careful due diligence by buyers 
essential,” says Thakur. 

Do not overleverage 
In the current environment, buyers 
must avoid overleveraging. “Main-
taining a conservative loan-to-
value ratio helps keep debt 
manageable in case there are inter-
est rate hikes or income fluctu-
ations,” says Abhishek Kumar, 
Sebi-registered investment adviser 
and founder, SahajMoney.com. 

A married couple should limit 
their total equated monthly inst al -
lment (EMI) to 35-40 per cent of net 
take-home income. “Buyers sho -
uld maintain an emergency fund 
covering 6-12 months of expenses, 
including EMIs,” says Kumar. 

Investors face longer  
exit timelines 
The premium segment (₹5-20 
crore), where investor activity has 
been high, especially in markets 
such as Gurugram, Noida, Pune, 
and Hyderabad, poses risks. “Inves-
tors who entered during the 2024-25 
upcycle may face longer exit time-
lines. They should temper their 
return expectations,” says Chadha. 

Risks could grow in case of 
prolonged market stagnation. 
“Interest costs could erode the 
returns of leveraged investors,” 
says Chadha. He suggests that 
investors planning exits in 2026 
should reset their price expecta-
tions, especially in areas with a 
lot of new supply. Those holding 
quality assets in strong micro-
markets should stay patient and 
wait until they get a good exit. 
vvvvvvvvvvvvvvvvvvvvvvvv 
The writer is a New Delhi-based  
independent journalist 
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PRICE GROWTH SLOWDOWN IN HOUSING

Credit card companies are 
tightening terms for lounge 
access, insurance, and reward 
points, shifting from broad, easy 
benefits to more restrictive, 
usage-linked structures. 

Data compiled by fintech 
BankBazaar.com from issuer dis-
closures and customer notices 
shows a pattern of steady devalu-

ation rather than occasional cuts. 
In the current environment, 

users should consider: 
l Low-complexity cashback 
cards: These offer predictable 
returns without category tracking 
l Category-focused cards: Useful 
if spending is concentrated 
(travel, fuel or online shopping). 
l Multi-card strategy: Combin-

ing two or three cards to  
optimise across categories 

However, chasing rewards by 
overspending or signing up  
for multiple high-fee cards can 
negate any gains. 

What should cardholders do? 
They must actively manage their 
credit card portfolios: 

l Review oicial notices  
and issuer communications 
regularly 
l Recalculate effective reward 
rates after caps and exclusions 
l Track whether spending 
meets revised thresholds  
for benefits 
l Exit cards where annual fees 
outweigh actual returns 

Smaller developers 
with high inventory 
may negotiate on price 

Read full report here: mybs.in/2g5MfEn compiled by amit kumar

As credit card companies reset terms, here’s how to maximise benefits
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City/Region                    Price           Change (%) 
                               (~/sq ft) in        Q-o-Q      Y-o-Y 
                                   Q1 2026 

MMR*                        17,600              1               4 

Chennai                         7,165              1               4 

Bengaluru                    9,310             2               8 

Pune                            8,220             2               5 

Hyderabad                  7,990             2               6 

NCR                             9,620             3              15 

Kolkata                       6,290             3               6 

7-city average            9,456             2               7

Mkt momentum 
losing steam

*Mumbai Metropolitan Region  Source: Anarock Research & Advisory

ram prasad sahu 
Mumbai, 9 April 

The stock of Info Edge (India) fell  
2.9 per cent at close on Thursday 
after the company reported muted 
growth in recruitment billings for  
the fourth quarter (January-
March/Q4) of 2025-26. Brokerages 
expect its operating performance to 
be impacted, with margins likely to 
contract on a sequential basis. 

The stock has declined 25 per 
cent since the start of calendar year 
2026, weighed down by weak hiring 
trends, uncertainty in the informa-
tion technology sector, and con-
cerns that higher marketing spends 
might pressure margins. Any rerat-
ing at current valuations would 
require a meaningful improvement 
in the macroeconomic (macro) 
environment. At current levels, the  
stock trades at about 55x its  
2026-27 (FY27) earnings estimates. 

Q4 performance is the near-
term trigger for the stock. In a pre-
quarter business update, the 
company reported standalone bil-
lings (across segments) growth of 
7.4 per cent year-on-year (Y-o-Y), 
lower than the 11.8 per cent growth 
recorded in the third quarter 
(October-December/Q3). Growth 
was also affected by a high base of 
18.4 per cent last year. Its largest 
segment, recruitment (Naukri), 
which accounts for over 80 per 
cent of overall billings, reported 
growth of 9.5 per cent Y-o-Y. This 
was lower than the 11 per cent  
Y-o-Y growth recorded in both  
the second quarter (July-Septem-
ber/Q2) and Q3. 

The moderation in growth, 
according to the company, was due 
to a combination of broader macro 
uncertainty and geopolitical head-
winds, which had a direct impact on 
the Naukri Gulf business. This seg-
ment had otherwise delivered 
strong growth of 20 per cent Y-o-Y in 

the first nine months of the year. 
These factors also weighed on bil-
lings in the business-to-business 
(India recruitment) segment during 
the quarter, it added. 

JM Financial Research has a 
“reduce” rating on the stock with a 
target price of ~1,050 per share. 
According to the brokerage, macro 
pressures and a high base weighed 
on recruitment trends in Q4. Ana-
lysts led by Swapnil Potdukhe 
forecast billings growth of 10 per 
cent for the recruitment segment 
in FY27. The brokerage has cut its 
March 2027 target price to ~1,050 
(from ~1,100), citing a sharp cor-
rection in the stock prices of inves-
tee companies (Eternal and PB 
Fintech), while maintaining an 
unchanged holding company  
discount of 25 per cent to the cur-
rent market price. 

Growth in the real estate 
(99acres) business was limited to 1.9 
per cent in the quarter. Management 

said changes in the sales organisa-
tion and processes had a transitional 
impact on Q4 billings.  

The matrimonial (Jeevansathi) 
business maintained over 20 per 
cent Y-o-Y growth in Q4, with full-
year gro wth at 28.5 per cent. The 
education (Shiksha) segment 
remains under pressure, declining 
13 per cent Y-o-Y. Revenue has been 
hit as artificial intelligence-driven 
search inc reasingly answers user 
queries directly, reducing  
referrals to the platform. 

Citi Research expects a 50-basis 
point sequential decline in overall 
operating profit margins to 42 per 
cent in Q4, with operating profit 
rising 25 per cent Y-o-Y to  
~320 crore. While margins may 
improve slightly in smaller verti-
cals, this is likely to be offset by 
sharper compression in the recruit-
ment segment, the brokerage said. 
It maintains a “sell” rating with a 
target price of ~1,120 per share.

Iran spillover  
drags growth; 
margins on edge

Info Edge Q4 billings slow 
on muted hiring, Gulf risks

Lagging behind          Info Edge India          BSE 100 

Sources: Bloomberg, BSE 

For NIPPON LIFE INDIA ASSET MANAGEMENT LIMITED 
(Asset Management Company for Nippon India Mutual Fund)

      Sd/-
Authorised Signatory

Mumbai                                                                                                                  

April 09, 2026

Mutual Fund investments are subject to market risks,
read all scheme related documents carefully.

NOTICE NO. 05

Nippon Life India Asset Management Limited
(CIN - L65910MH1995PLC220793)

Registered Oice: 30th Floor, One Lodha Place, 
Senapati Bapat Marg, Lower Parel, Mumbai - 400013.

Tel No. +91 22 6808 7000  •  Fax No. +91 22 6808 7097  •  mf.nipponindiaim.com

Hosting of Half-yearly Statement of Scheme Portfolio of Nippon India Mutual Fund 

Unitholders of the schemes of Nippon India Mutual Fund (“NIMF”) are requested to note 
that pursuant to Regulation 59A of SEBI (Mutual Funds) Regulations, 1996 read with 
Para 5.1 of SEBI Master Circular dated June 27, 2024, the Half-yearly Statement of the 
Scheme Portfolio of NIMF as on March 31, 2026, have been hosted on the website of NIMF 
viz., mf.nipponindiaim.com and AMFI viz., www.am�india.com. Investors can also request for
physical or electronic copy of the Half Yearly Statement of Scheme Portfolio through any of 
the below modes, free of cost:

1. SMS: Type HR <PAN Number> from your registered Mobile Number and send it to 
9664001111.

For example: HR TMRWZ0951U

2. Email: customercare@nipponindiaim.in

3. Customer Care: 18602660111 (charges applicable)

4. Investors can reach out to any of the branches of NIMF or written request letter can be 
sent at KFin Technologies Limited (Unit: Nippon India Mutual Fund) Selenium Buliding, 
Tower B, Plot Nos. 31 & 32, Financial District, Nanakramguda, Serilingampally Mandal, 
Hyderabad - 500 032, Telangana, India.
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